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Batyrbekov Demeu
80 Furmanov str., ap. 49, Almaty, Kazakhstan 
+7(727)2611025
+77017860980
d.batyrbekov@gmail.com
Date of Birth:16.10.1979

Married.

Career Objective:
              To work in a company, where I will be able to contribute my skills and knowledge to its success.

Profile:

· Analytical skills, diligence.
· Ability to work under stressful circumstances and meeting the deadlines.
· Teamwork player, quick learner.
· Computer literacy.
Education and Qualifications
2014-2015       Kazakh-British Technical University, Master of Business Administration in Finance.
1997-2001       Kazakh State Academy of management, economist.
1986-1997       №28 Technical school, Almaty.
Additional education:
08/2007           Worldwide Microsoft MGX Forum(Orlando,USA)

07/2007           Worldwide Microsoft Forum Techready(Seattle, USA)

07/2006           SPIN sales technique training (Almaty).

08/2005            Siebel Business Analytics training (CRM system), (Amsterdam).
08-11/2002      MBS Navision training (Almaty)

07/2001           Courses of accountants (Almaty).
07/2001           SAP R/3 training – Funds Management in Financial module (Moscow)
02/2001           SAP R/3 training – Accounting in Financial module (Moscow).

Work Experience
01/2010  -   …  Taucell innovation technologies(providing satellite channels service), General Manager.
Responsibilities:

     Arrange the business processes, setting up the effective interaction among all departments of the company, dealing with customers and vendors, sales activities, hiring staff. Strategic planning of the development of the company. Budgeting and control of the execution. Law compliance control. In general, to control all areas of the company.
06/2008 – 03/09  Microsoft Kazakhstan and Central Asia, Partner Account manager

Responsibilities:

     Responsible for enhancing Microsoft Dynamics Business throughout dedicated geography by developing channel and key accounts. Set up a close relationship with channel partners across geography in order to influence their development strategies, increase the Microsoft mind-share and develop Microsoft sales and market shares. Assist partner in solution knowledge to develop Microsoft Dynamics opportunities and to win business. Develop a partner sales engine. Recruiting and coaching new partners.
01/2007 - 06/2008 Microsoft Kazakhstan and CA, Microsoft Business Solutions Partner Technology Specialist, also fulfilling the duties of Partner Account manager since oct.2007.
Responsibilities:
· Technical development partner ecosystem in Kazakhstan and CA, Leading sales activities with partner or directly to customer, conducting presentations;
· Business planning with partners, monitoring and managing leads(pipeline mgmt);
· Technical presales support of partners; 
11/2005 – 08/2006 BIPS, Almaty, Project manager of business-infrastructure solutions department (Sun Java Enterprise system).
08/2002-11/2005  BIPS, Almaty, Leading consultant of ERP dep.,
10/2000 – 08/2002   Tokrau, Almaty, Consultant of SAP dep., funds management module. 

Certificates 

 - International certificate of  MBS Navision consultant.
Skills

Languages: English(Fluent), Russian(Fluent), Kazakh(Base).
IT skills:       Windows 7, Microsoft Word, Microsoft Excel, Microsoft Power Point, Microsoft project, Microsoft Outlook, Microsoft Dynamics NAV, Microsoft Dynamics CRM
Interests and Activities

Football, mountain bike, swimming.


	


